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Socially Embedded Investments: Explaining Gender
Differences in Job-Specific Skills1
Javier G. Polavieja
Universidad Carlos III de Madrid

This article offers an innovative explanation for gender differences in
job specialization that connects individual choices to the social structure. Decisions about jobs are modeled as a choice over different tenurereward slopes, which are steeper for more specialized skills. The choice of
job depends on expected duration. Individuals have imperfect information about their probability of success in different jobs and form expectations partly by observing the social context. Because women face
greater constraints and uncertainties than men, their choices depend more
on this context. Contextual inﬂuences on job specialization are tested for
European respondents nested in 234 different regions. Consonant with
the theory’s predictions, women are found to have more specialized jobs
in regions where (1) the preceding generation’s job specialization diverged less by gender, (2) peers arrange a more equal division of housework, and (3) peers have fewer children. None of these contextual variables have signiﬁcant effects on men.

Despite the impressive gains in women’s educational attainment achieved
in the last few decades throughout the industrialized world (see, e.g.,
Buchmann, DiPrete, and McDaniel 2008; Breen et al. 2010), today female
workers continue to be overrepresented in jobs that offer comparatively
1
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the producers bear no responsibility for the uses of the ESS data or for interpretations or
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fewer opportunities for skill advancement (see, e.g., Royalty 1996; Knoke
and Ishio 1998; Tomaskovic-Devey and Skaggs 2002; Estevez-Abe 2005;
Felstead et al. 2007, chap. 3). This has important implications for gender
stratiﬁcation.
According to several estimations, gender differences in the skills that are
effectively learned in the job, henceforth referred to as job-speciﬁc or specialized skills, could account for most of the statistical effect of occupational sex
composition on earnings (Tam 1997; Tomaskovic-Devey and Skaggs 2002;
Polavieja 2008, 2009). The reason is that female-dominated occupations
show lower average levels of skill specialization, while skill specialization increases wages (see, e.g., Dustmann and Meghir 2005; Buchinsky et al. 2010).
The acquisition of specialized skills in the job also enhances promotion opportunities within ﬁrms as well as the chances of experiencing upward job
mobility (see, e.g., Veum 1997; Loewenstein and Spletzer 1999). Hence gender differences in job specialization also have important consequences for
cumulative career success. Understanding why women are matched to jobs
with lower levels of skill specialization is therefore a crucial task for gender
stratiﬁcation research (see, e.g., Reskin 1993; Tam 1997; Tomaskovic-Devey
and Skaggs 2002).
Many demand-side explanations have examined the impact of discrimination processes at the point of hiring, promoting, and training female workers (see, e.g., Tomaskovic-Devey and Skaggs 2002; Petersen and Saporta
2004; Mun 2010). Supply-side approaches have stressed instead the role of
preferences and expectations as key drivers of gender differences in job allocation (see, e.g., Becker 1993, chap. 3; Marini et al. 1996; Tam 1997; Hakim
2000). This study proposes and tests empirically a new explanation for gender differences in job specialization, which complements both discriminationbased and preference-based approaches. This theory focuses on the central
role that proximate social contexts play in informing individual investment
choices under uncertainty. Its main thrust is the idea that job investment
decisions involve intentional microlevel actions that are themselves inﬂuenced by the social structure in which individuals are embedded, that is,
by the actions and the outcomes experienced by other actors. The greater
the uncertainty and the informational constraints actors face when pondering different investment options, and the greater the risks involved in the
investment decision itself, the more likely it will be that they draw on their
social contexts in search for clues. Women face greater constraints and uncertainties than men and confront harsher work-family trade-offs. This
makes their investment choices particularly receptive to the social environvided extremely helpful comments on earlier versions of this article. All errors are my
own. Direct correspondence to Javier Polavieja, Department of Economic History and
Institutions, Universidad Carlos III de Madrid, Getafe Campus, Madrid 28903, Spain.
E-mail: javier.polavieja@march.es
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ment. Learning from the aggregate introduces the social structure in the individual investment decision, and this can lead to marked sex differences in
job specialization even in the face of declining discrimination and preference convergence between the sexes.
Although there is a substantive body of research investigating social inﬂuences on educational attainment (see, e.g., Crane 1991; Brooks-Gunn et al.
1993; Sampson, Morenoff, and Earls 1999; DeLuca and Dayton 2009), very
little research, if at all, has been devoted to analyzing social inﬂuences on
postschooling skill investments, least of all from a gender stratiﬁcation perspective.2 This study helps to ﬁll this gap by testing different empirical predictions that are derived from the proposed theoretical model. Under uncertainty and information constraints, individual job investment decisions are
expected to be inﬂuenced by any social signal that facilitates career forecasting. Of crucial importance to the investment decision is the assessment
of job disruption risks. I posit that women can forecast such risks by observing (at least) three types of contextual signals: (1) the extent of gender differences in job specialization in preceding generations, (2) the domestic behavior of men in proximate social contexts, and (3) the fertility behavior of peers.
All these macrolevel distributions can inform women about the probability of
success in, and the expected costs of, different investment paths. I test these
empirical predictions using the second round of the European Social Survey,
ESS-2, carried out between 2004 and 2005 to a representative sample of
over 45,600 individuals, nested in 234 different regions and 24 different
countries. The main contribution of this study is to address, both theoretically
and empirically, the social “embeddedness” of job-speciﬁc investments.
SOCIALLY EMBEDDED INVESTMENTS AS A BRIDGE IN
THE LITERATURE

Demand-side explanations stress the role that discrimination and social closure play in hindering women’s access to ﬁrm-provided training (see, e.g.,
Tomaskovic-Devey and Skaggs 2002; Petersen and Saporta 2004; Mun
2010). According to these theories, gender differences in specialized skills
would be the result of the active role that more powerful individuals actors
(i.e., male employers, male coworkers, and male supervisors) play in exclud2
Cotter et al. (1997) study the microlevel impact of occupational sex integration. They
show that greater integration in local labor markets is associated with lower gender wage
inequality at the individual level. This effect is found even for women employed in predominantly female occupations. The authors posit, but do not test, that the beneﬁts of
macrolevel integration are transmitted to the individual level through occupational decrowding, changes in people’s expectations induced by the increasing visibility of women
in previously male-dominated occupations, and the rise in women’s managerial power
(p. 715).
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ing status inferiors (i.e., women) from the best and most desired jobs, which
tend to be those requiring speciﬁc training (Tomaskovic-Devey and Skaggs
2002, p. 109). Discrimination approaches have provided empirical evidence
that ﬁrms are more likely to train male workers (see also Evertsson 2004; Fernandez and Sosa 2005; Cohen and Huffman 2007; Castilla 2008; FernandezMateo 2009). Gender discrimination has been documented even for highly
competitive sectors where performance-based reward systems are allegedly
the norm (Roth 2006).
Social closure and discrimination approaches focus on ﬁrm-level processes.
Yet discriminatory practices may also have consequences that go beyond the
conﬁnes of single organizations. As any other social process leading to the
underrepresentation of women in highly specialized jobs, ﬁrm-level discrimination could have signiﬁcant macrolevel effects because such underrepresentation signals other women that there are gender-speciﬁc barriers
and constraints associated with job specialization. As I explain below, this
signaling effect, which has been largely overlooked in the social-closure literature, could exert a signiﬁcant inﬂuence on the investment behavior of
women in posterior generations (see Breen and Garcia-Penalosa 2002). Drawing attention to macrolevel signaling effects can help us connect demandside processes to supply-side decisions.
Standard supply-side explanations of gender differences in postschooling
investments stress the role of individual preferences and expectations. The
main thrust of human capital theory is the assertion that women face higher
opportunity costs for investing in specialized training. Faced with these
costs, women will rationally choose jobs that require lower speciﬁc investments and consequently produce lower returns over time (see, e.g., Mincer
and Polachek 1974; Becker 1993, chap. 3; Tam 1997). Higher opportunity
costs for women stem from the combination of higher average household productivity and stronger preferences for family life. Both factors lead to shorter
and more disruptive work-life expectations (see, e.g., Blau, Ferber, and Winkler 1998, chap. 6).3 Supply-side approaches have been criticized for depicting
actors as atomized agents largely isolated from the social structure (see, e.g.,
England 1993; Ginn et al. 1996). Furthermore, it has been argued that this undersocialized view of action too frequently leads to blaming the victim (Correll
2001).
A compatible supply-side explanation is provided by sociological theories that emphasize traditional socialization patterns leading to sphere spe-

3

There is not a uniﬁed position within human capital approaches as to the origins of sex differences in comparative advantage and work-family preferences. Becker (1998, chap. 2)
identiﬁes biological differences as a crucial driver of sphere specialization, whereas posterior formulations stress the importance of socialization processes (see, e.g., Blau et al.
1998, chap. 6).
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cialization by sex (see, e.g., Marini and Brinton 1984; Marini et al. 1996;
Crompton and Harris 1998; Okamoto and England 1999; Corrigall and
Konrad 2007). Classic socialization approaches focus on the cultural transmission of sex-speciﬁc values, norms, and orientations and investigate the
labor market consequences of holding traditional gender views (for a review, see, e.g., Reskin [1993] and Reskin and Bielby [2005]). More recent
sociological contributions have drawn their attention to those processes of
social interaction that help recreate gender-speciﬁc status beliefs (Ridgeway
and Erickson 2000; Ridgeway and Correll 2004) as well as gender-biased
expectations about self-competence (Correll 2001, 2004). As shorthand, I refer to these latter contributions as belief formation approaches. Belief formation approaches can explain gender differences in job allocation even
under conditions of attitudinal convergence between men and women.
The theoretical approach developed in this study combines substantive
ideas of economic theory with belief formation approaches in sociology.
As in the standard human capital literature, it stresses the importance of
cost-beneﬁt calculations at the microlevel and claims that perceived opportunity costs can in effect hinder women’s investments in the job. Yet the
model also emphasizes that these opportunity costs are always and crucially
inﬂuenced by the social structure in which individuals are embedded and
that workers must always choose among reward proﬁles that are designed
by employers. This implies that individual choices are just as much voluntary as they are constrained. As in belief formation approaches, the model
focuses on the social construction of expectations through interactional processes and stresses the pervasive inﬂuence of gender (see also Ridgeway
1997, 2011; Ridgeway and Smith-Lovin 1999). The interactional processes
stressed in this study are those that affect job-speciﬁc skill investments by
providing actors with clues about their job survival probabilities in different investment paths. The analytical emphasis is therefore placed on how
social structures at the macrolevel affect sex-speciﬁc individual behavior at
the microlevel, that is, on the socially embedded nature of economic action
(Granovetter 1985, 2005).
JOB-SPECIFIC INVESTMENTS AND THE SOCIAL CONTEXT

Job-Speciﬁc Skills
Job-speciﬁc skills (JSS) capture the knowledge needed to perform the tasks
that deﬁne a given job and that workers do not possess prior to entering the
employment relation. JSS are therefore directly linked to job complexity.
From this standpoint, jobs can be viewed as “skill packages” or “training
slots” (as in Thurow [1975]). In other words, jobs can be deﬁned by their
speciﬁc skill content. This means that when workers are matched to differ596
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ent jobs, they are actually placed in different skill investment paths. HighJSS investment paths often take the form of a job ladder in which the bulk
of JSS investments are concentrated on the ﬁrst slots and job complexity increases as workers move up. JSS can be acquired through both formal and
informal training schemes provided by the ﬁrm or simply via learning by
doing. In accordance with new training models in economics, JSS are seen
as encompassing all the new skills that are learned in the job, including both
ﬁrm-speciﬁc and transferable skills (for a review see Leuven [2005]). In all
cases, learning JSS are costly for both workers and their ﬁrms and constitute an important source of contractual hazard.
Supply-Side Investment Decisions
Investments in JSS produce increasing returns over tenure. This seems a wellestablished empirical regularity (see, e.g., Brown 1989; Topel 1991; Dustmann
and Meghir 2005; Buchinsky et al. 2010). According to standard human capital theory, steep tenure-earning proﬁles reﬂect increasing gains in workers’
productivity, combined with reduced wages during the training period.4 In
contrast, agency theories of compensation see steep reward proﬁles as reﬂecting employers’ strategies to minimize skill-related contractual hazard
rather than productivity gains (see, e.g., Lazear and Rosen 1990; Flabbi and
Ichino 2001; Zwick 2009). Lazear (1995) shows that the optimum incentivecompatible compensation scheme is one in which workers receive belowproductivity wages at the beginning of the employment relation (which is
when most of JSS training takes place) in exchange for above-productivity
wages at the end. This increases the costs of job quitting for trained workers
while simultaneously reducing their incentives to shirk.5 Additional evidence
that job specialization increases the steepness of the tenure-earning proﬁles is
provided in an online supplement.
Tenure-reward proﬁles deﬁne the opportunity structure that employees
face when pondering different job investment options. For simplicity, let us
assume that there are only two types of jobs in the economy: jobs that require no skill investments (L) and jobs that require high skill investments
According to Becker (1993, chap. 3), if skills are ﬁrm speciﬁc, workers will get an additional posttraining wage premium to reduce their turnover. This will make their reward
slope even steeper.
5
This view of compensation as an incentive-enhancing device resonates well with contemporary sociological thinking in organizational theory (see, e.g., Fligstein 1996; Western 1998) and class theory (see, e.g., Sorensen 1994, 2000; Breen 1997; Goldthorpe 2000,
pp. 206–29; Polavieja 2005). The idea that strategic compensation provides ﬁrms with a
rational solution to skill-related risks entails no strong presumption that all ﬁrms will behave rationally at all times. In fact, we know that ﬁrms often do not (see, e.g., DiPrete,
Eirich, and Pittinsky 2010).
4
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F IG . 1.—Relation between returns to effort (R) and tenure (t) for high-specialization
(H) and low-specialization (L) jobs.

(H). In the former type, individuals are employed to use their general premarket skills acquired through schooling. In the latter type, employees are
trained to learn new skills that are speciﬁc to the job, although not necessarily to the ﬁrm. Training in H-type jobs can be formal or informal. In all instances learning new skills requires some amount of effort. Skill-related effort will decrease over time as individuals acquire JSS, whereas returns will
increase as workers accumulate tenure. The expected returns over effort for
these two ideal types of jobs are represented graphically in ﬁgure 1.
Individual i will choose job H over job L if his or her expected returns (deﬁned as monetary gains over exerted effort) in job H (RH ) are greater than his
or her expected returns in job L (RL ). Individuals calculate expected returns
on the basis of the observed tenure-earnings proﬁles of each type of job and
their expected job survival probability in the ﬁrm (t). For ease of exposition,
I assume that returns over tenure in L jobs are zero, whereas returns over
tenure in job H increase at a constant rate (b). Formally, individual i will
choose job H if
1
tRL < ta 1 bt 2 ;
2

ð1Þ

where each side of expression (1) is the reward proﬁle of each type of job as
deﬁned by the areas shown in ﬁgure 1.6 It is now easy to demonstrate that
6

Note that 12 bt 2 5 ½ða 1 bt 2 aÞt=2.
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rational individuals will choose job H only if their expected probability of
survival in the job (t) exceeds a value t* since for any value below t*, returns
over tenure will be greater in job L. Formally, individuals will choose H
over L if t > t * , where7
t * 5 2ðRL 2 aÞ=b:

ð2Þ

In other words, employees’ investment choices will be crucially dependent
on their expected duration in the ﬁrm. Questions of the type “will I perform
well in the job?” or “will I last in the ﬁrm?” will now dominate the investment decision. Note that the latter question actually encompasses the former
since underperformance increases the odds of involuntary job termination.
Job survival expectations also encompass individuals’ assessments about
the expected workload, the likelihood of having to work long or unsociable
hours, or the risks of facing uncooperative or openly discriminatory working
environments.
Compensation proﬁles for JSS investments thus force workers to act on
their own private information. Low-productivity workers, workers with low
self-conﬁdence, and workers prone to shirk will all be put off by the reward
structure since the probability that ﬁrms detect underperformance increases
with time of service. Similarly discouraged will be those who plan job interruptions, for they will also be unable to reap the beneﬁts of their job-speciﬁc
investments if they leave the ﬁrm too soon (i.e., at t < t * ). Yet steep compensation proﬁles may also dispirit workers with high ability and self-conﬁdence
who, not having any intention to underperform or to interrupt their employment careers, might nevertheless feel it is likely that they eventually will experience some of these risks. Individuals’ risk assessments are not independent of the actions carried out by others. The degree of context dependence of
job disruption risks varies greatly by gender.
Gender, Social Interactions, and the Investment Decision
Women’s job disruption risks have always been particularly dependent on
the actions of others. As explained above, documented processes of discrim7

Expression (2) is derived as follows:
1
0 < tða 2 RL Þ 1 bt 2 ;
2
1
0 < ða 2 RL Þ 1 bt;
2
1
RL 2 a < bt;
2
t > 2ðRL 2 aÞ=b:
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ination and social closure have historically hindered women’s career progress. Even if such practices may have certainly declined over time, gender
discrimination is far from eradicated. Furthermore, past discrimination can
still leave an observable imprint on present-day investments if women look
at the past to forecast the future (see Breen and Garcia-Penalosa [2002] and
below). Women have also faced important barriers at home. Still today, the
main cause of job disruptions and reduced work supply for women is the
unequal distribution of family responsibilities and household chores (see,
e.g., Hsueh and Tienda 1996; Han and Moen 1999; Hersch and Stratton
2002; Evertsson and Nermo 2004; Fuwa 2004; Maume 2006; Cunningham
2008; Treas and Drobnic 2010). Women’s careers are therefore particularly
vulnerable to constraining shocks stemming from the private sphere.
Hence it is reasonable to expect that, in informing their investment choices,
women pay more attention to their social environments than comparable
men, since it is women who face the greatest constraints and uncertainties
as well as the harshest work-family trade-offs. Women’s investment decisions are thus expected to vary markedly depending on their social contexts.
More speciﬁcally, I posit that women can learn about their own job survival
risks in different investment paths by observing the investment experiences
of other women in preceding generations (hypothesis 1), the domestic behavior of men in their proximate social contexts (hypothesis 2), and the fertility
behavior of peers (hypothesis 3). All these macrolevel signals can inform
women about their own chances of success in highly specialized jobs. I now
discuss these three hypotheses in greater detail.
Learning from the Past
Social learning has been typically modeled as a process whereby the members of a given cohort extract information from preceding generations according to a given information-updating rule that is speciﬁed by the theory (see, e.g., Breen 1999; Manski 2004).8 Several studies have posited that
women learn from previous cohorts when it comes to informing their labor
market behavior (see, e.g., Breen and Garcia-Penalosa 2002; Fernández 2007).
Building on these studies, I expect women to forecast their own job survival
opportunities in high-investment paths by observing the past investment experiences of other women. More speciﬁcally, I expect women to observe the
difference between the investments made by women and those made by men
in the preceding generation, since it is relational signals of this kind that have
the largest informational content in stratiﬁed contexts. Gender differences in
JSS investments in the preceding generation are expected to inform present8
Information-updating models typically use the maximin rule, the Hurwicz rule, or, most
commonly, Bayes’s rule (for a discussion, see, e.g., Breen [1999] and Manski [2004]).
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day women about their own risks of facing gender-speciﬁc hurdles, including
demand-side barriers and supply-side constraints.
HYPOTHESIS 1.—Social contexts in which there are only very few women
represented in high-investment occupations (relative to men) should lower
women’s job survival expectations in the posterior generation and, as a result, discourage their JSS investments. In contrast, contexts with a small
gender gap in access to high-JSS occupations should increase women’s survival expectations in the posterior generation and, in so doing, favor their
JSS investments. To the extent that men’s investment behavior is unconstrained by gender barriers, it should not be inﬂuenced (at least not to the
same extent) by aggregate gender differences in access to JSS at the societal
level.9
Learning from Men’s Domestic Behavior
Women face great uncertainty regarding the extent to which potentially disruptive domestic shocks will put a curb on their labor supply in the future.
Job investment decisions often precede family formation, and this implies
that women have to foretell investment trade-offs under severe information
constraints. These constraints ultimately follow from the fact that the cooperative nature of eventual partners cannot be fully revealed before couples are actually formed—and often not before the birth of the ﬁrst child.
Women are therefore compelled to observe their social environments to
forecast the probability that they end up bearing the costs of uncooperative
behavior in the private sphere, a behavior that would impose a severe penalty on their JSS investments. Women can assess this risk by observing the
domestic behavior of men in their proximate social contexts. The societal
contexts that matter here are those deﬁning women’s potential marriage
or partnership markets as it is these markets that inform women of their
chances of eventually partnering a cooperative spouse. Note that the distribution of cooperative men in women’s marriage markets can leave an
observable trace on women’s investments regardless of their own posterior
family behavior. The reason is that many consequential job investment decisions are confronted before women form their own families.
HYPOTHESIS 2 .—Women living in social contexts in which there is a large
proportion of housework-cooperative men should be more likely to invest in
JSS than women living in contexts in which the majority of men deﬂect
housework. To the extent that the distribution of housework has never been
a major constraint on men’s careers—since nearly all women display over9

Note that in the case in which men were inﬂuenced by previous gender differences in
JSS investments, the effect should operate in the exact opposite direction from women’s;
i.e., the lower the social visibility of women in high-JSS jobs in a given generation, the
larger men’s investments in JSS in the next.
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cooperative behavior—it is not expected that men take into consideration
the distribution of cooperative behavior in their marriage markets when
pondering different job investment paths.
Learning from Aggregate Fertility Behavior
Individuals learn the “proper” way to behave by observing the behavior of
their peers, for this behavior deﬁnes the social norm (Granovetter 2005).
When norms are internalized by individuals, they become part of their preferences (see Akerlof and Kranton 2000). As with other preferences, internalized norms may be captured (albeit imperfectly) via standard attitudinal survey research. But social norms also have an external component; that is, they
can affect agents’ behavior even when they are not internalized (Elster 1989,
chap. 12; Coleman 1990; Sherkat and Ellison 1999). The reason is that existing social norms convey consequential information about the probability of
social sanctions (rewards) and hence the costs (beneﬁts) of each given route
of action.
Norms regarding reproductive behavior are likely to be particularly consequential for women’s JSS investments, since fertility behavior is likely to
reduce women’s disposable time and effort for the job, whereas job investments are likely to reduce disposable time and energy for parenting (see,
e.g., Becker 1998, pp. 54–79; Waldfogel 1998; Budig and England 2001;
Maume 2006). Speciﬁcally, by fertility norm I mean the average number of
children that women of a given social group typically have in a particular social context. Such a number deﬁnes the social expectation for all women of
the same group living in the same context. Again, to the extent that investment choices often precede family formation, the impact of fertility norms on
women’s investments could be observable independently of women’s posterior fertility behavior, particularly since fertility preferences are not always
fully realized.
HYPOTHESIS 3 .—Women’s investments in JSS should be lower in highfertility social contexts since women in such contexts are likely to (1) internalize fertility norms that increase the expected opportunity costs of job investments (effect on preferences) or (2) fear greater sanctions in the event of
deviant fertility behavior (effect on expectations). Since it is women who
disproportionately bear the costs associated with childbearing and child
rearing, it is unlikely that men’s investments are deterred by the existing
fertility norms.
Embedded Investments and the Reproduction of Gender Inequality
The analytical distinction between social effects on preferences and social
effects on expectations bears great theoretical importance. Explanations of
602
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gender differences that stress the role of preferences (see, e.g., Hakim 2000)
tend to disregard the crucial role that the structures of gender inequality at
the macrolevel play in inﬂuencing rational expectations and consequently
the behavior of women who are otherwise fully committed to their careers.
Hedström (1998) calls social inﬂuences on rational expectations cold effects.
I would argue that such cold effects capture a crucial structural property of
the gender system, namely, its capacity to reproduce itself even in the face of
attitudinal convergence between men and women. Expectations alone can
thus be powerful drivers of gender inequality.
However important in theoretical terms, distinguishing between social effects on expectations and social effects on preferences empirically is a hugely
difﬁcult task. The reason is that individual expectations are typically not observed whereas observed individual preferences are subjected to measurement error. In the empirical section of this study I estimate the effects of the
three social inﬂuences of interest on individual job specialization scores using stringent controls for gender attitudes and individual orientations toward social achievement. Signiﬁcant effects are found for all three macrolevel inﬂuences net of these attitudinal controls. Several other attitudinal
controls for preference heterogeneity have been tested with identical results.
Yet it is important to bear in mind that the social inﬂuences of interest could
have had effects on internalized preferences and orientations that we do not
(fully) observe.
DATA AND METHODOLOGY

The Data
The comparative literature on gender stratiﬁcation has typically focused on
country-level institutions and welfare state effects (see, e.g., Chang 2000; Stier
and Lewin-Epstein 2001; Estevez-Abe 2005; Mandel and Semyonov 2005;
Polavieja 2009; for a review, see van der Lippe and van Dijk [2002]). Yet sex
differences in labor market behavior should also differ markedly within
countries, such as, for example, between Sicily and Milan, Flanders and
Wallonia, the Basque Country and Andalusia, or the Scottish Highlands
and London. Since the central concern of this study is to investigate how
social structures affect individuals’ JSS investments, it is important to exploit societal-level variation while keeping country-level variation constant.
This way we can net out the informational mechanisms discussed above
from the more general institutional and policy effects operating at the national level.10
10
For a more general discussion of the methodological difﬁculties inherent in the estimation of contextual effects, see Blalock (1984), Hannan (1992), DiPrete and Forristal (1994),
and Achen and Shively (1995).
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I draw on the second round of the European Social Survey, ESS-2, carried out between 2004 and 2005. The ESS-2 constitutes a particularly wellsuited data set for the testing of social interaction effects on JSS investments
for the following reasons. First, the ESS-2 allows us to exploit Europe’s great
intranational diversity as a means to test for the hypothesized social inﬂuences, which are expected to operate within country-speciﬁc policy and welfare conﬁgurations. Europe offers very high levels of within-country regional
variation for the three contextual effects of interest (see tables A1 and A2 in
the appendix). Second, geographical mobility of country nationals is infrequent in Europe. The average regional mobility of the total EU-15 population in 2006 was 1%, a ﬁgure that is less than half the rate found in the United
States (see Bonin et al. 2008, p. 27). Low mobility across social contexts is an
important requisite when testing social inﬂuences.11 Third, the ESS-2 contains unusually detailed information on job characteristics, including several
indicators of the speciﬁc skill content of respondents’ jobs, which are essential to this study. Finally, the ESS-2 provides very complete information on
individual attitudes, preferences, and tastes regarding both the domestic and
the market spheres.
The ESS-2 data set contains information for over 45,600 individuals residing in 24 different European countries.12 All countries are subdivided into
several regional units with the exception of Luxembourg and Iceland, which
are single-region countries. The total number of regions in the data set is
234. Most countries are 4%–5% of the total sample each. Empirical models
capitalize on the cross-country and the cross-region, within-country variation offered by the ESS. The analytical sample at the individual level is restricted to active respondents between 18 and 65 years of age who have
been employed for at least one year in their ﬁrms (N 5 23,798).
All macrolevel distributions for all key contextual independent variables
are calculated using the full sample size. I use roughly between 27,000 and
45,600 individual observations to compute the aggregate estimates for 234
different regions; 91% of respondents in the data set live in regions containing at least 50 observations. Regions containing fewer than 50 observations
are considered unreliable and have therefore been excluded from the analysis. The average number of observations per valid region is 204.
11
Low geographical mobility reduces aggregation bias (i.e., the possibility that individuals are attracted to particular social contexts because of certain macrolevel characteristics associated with the dependent variable).
12
These countries are Austria, Belgium, the Czech Republic, Denmark, Estonia, Finland, France, Germany, Greece, Hungary, Iceland, Ireland, Luxembourg, the Netherlands, Norway, Poland, Portugal, Slovakia, Slovenia, Spain, Sweden, Switzerland,
United Kingdom, and Ukraine. My data set does not include Turkey or Italy, which
are, however, available in the latest versions of the ESS-2. The Italian data set does not
include information on several crucial variables for testing the model. See http://www
.europeansocialsurvey.org/.
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In order to isolate the macrolevel effects of interest from other regional
characteristics, the models include various regional controls, which are explained below. Models are estimated both with and without controls for
preference heterogeneity. I expect to ﬁnd signiﬁcant societal-level effects on
women’s job-speciﬁc human capital investments net of differences in their
observed gender attitudes and orientations toward achievement. Such a
ﬁnding would constitute (indirect) evidence that the social structure can
shape women’s investment choices even if their observable preferences and
tastes converge with men’s.
Variables
In the theoretical section of the article, job allocation decisions have been deﬁned as skill investment decisions over a discrete choice between two ideal
types of jobs or investment paths. Yet in practice the skill content of a particular job includes several dimensions that can be more accurately described
and measured using continuous indicators. Also in the real world, individuals face not two but a whole range of jobs and occupations to choose from,
each of which entails different speciﬁc skill investment demands.
The ESS-2 includes three different indicators of the speciﬁc skill content
of respondents’ jobs: (1) job-speciﬁc learning time, which is measured as the
time that would be required for someone with the right qualiﬁcations to
learn to do the respondent’s job well (assessed by respondents);13 (2) whether
the respondent has attended a job skill training course in the last 12 months;
and (3) the degree of agreement with the sentence “my job requires that I
keep learning new things.”14
The ESS-2 also reports respondents’ occupations using the four-digit International Standard Classiﬁcation of Occupations, ISCO-88. This classiﬁcation provides a very precise tool for organizing jobs into a clearly deﬁned
set of groups according to the tasks and duties undertaken in the job (see
International Labor Organization 2011). I have added up and averaged the
standardized scores of the three different job-speciﬁc skill indicators provided by the ESS-2 for each of the 451 different occupations present in the
data set. The result is an index measuring the average job-speciﬁc skills required in a respondent’s occupation. The skill specialization index (JSSo)
ranges from 22.45 to 14.65, approximates a normal distribution, and shows
a Cronbach a of 0.8 (see the appendix).
There are signiﬁcant differences in the mean JSSo scores of male and female respondents. Men’s mean JSSo score is 0.10, whereas women’s mean
13
This is measured using an interval scale that ranges from 1 (less than a week) to 8 (more
than two years).
14
This is measured using a four-interval Likert scale ranging from 1 (not at all true) to 4
(very true).
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TABLE 1
The Top 20 Occupations According to Job-Speciﬁc Skill Investments ( JSSo)

ISCO-88 Occupations (4 Digits)
Riggers and cable splicers . . . . . . . . . . . . . . . . . . . . .
Aircraft engine mechanics and ﬁtters . . . . . . . . . . . . .
Farming and forestry advisers . . . . . . . . . . . . . . . . .
Photographic products machine operators . . . . . . . . . .
Service, shop, and market sales workers . . . . . . . . . .
Hygienists, health environmental ofﬁcers . . . . . . . . . .
Well drillers, borers, and related workers. . . . . . . . . .
Physicists, mathematicians, engineering
science professionals . . . . . . . . . . . . . . . . . . . . . . .
Mining engineers, metal and related professionals . . . . .
Biologists, botanists, zoologists, and related
professionals. . . . . . . . . . . . . . . . . . . . . . . . . . . . . .
Appraisers, valuers, and auctioneers . . . . . . . . . . . . .
Film, stage, and related actors and directors . . . . . . .
Dentists . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . .
Medical doctors . . . . . . . . . . . . . . . . . . . . . . . . . . . .
Electronics and telecommunications engineers . . . . . .
Fireﬁghters . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . .
Psychologists . . . . . . . . . . . . . . . . . . . . . . . . . . . . . . .
Legal professionals . . . . . . . . . . . . . . . . . . . . . . . . . .
Mathematicians and related professionals . . . . . . . . .
Physicists, chemists, related professionals . . . . . . . . . .

ISCO Average Average Years
Code JSS Score of Schooling
7215
7232
3213
8224
5000
3222
8113

4.65
2.86
2.75
2.73
2.66
2.65
2.54

10
12
13
11
14
15
11

2100
2147

2.48
2.34

18
14

2211
3417
2455
2222
2221
2144
5161
2445
2420
2121
2110

2.34
2.29
2.26
2.25
2.24
2.20
2.20
2.18
2.17
2.1
2.09

19
14
15
17
19
16
12
17
17
17
21

NOTE.—Data are from the second round of the European Social Survey (2004–5). Entries are
calculated using responses on job-learning time, continuous learning, and incidence of job skill
training.

JSSo score is 20.10 (difference 5 0.20; SE 5 0.008; t 5 24.10; Ha: diff ≠ 0,
probðjTj > jtjÞ 5 :000). For illustrative purposes, table 1 lists the top 20 occupations ranked according to this index. Although schooling is generally a
very strong predictor of JSSo scores, because of the complementarity between general skills and job specialization, it is worth noting that roughly
half of this list, including the very top, is made of occupations that do not
require high levels of formal education. Job-speciﬁc skills and formal education are clearly two different dimensions of human capital. The correlation between years of schooling and the JSSo score for the full sample is .45
(see table A1 in the appendix). Construct validity tests are provided in an
online supplement.
Correll (2001) shows that there are systematic differences in the way men
and women assess their degree of personal competence. Note that if men
and women also differed systematically in the evaluation of the skill content
of their jobs, using mixed-sex samples to compute occupation-averaged specialization scores could yield biased estimates. In order to overcome this potential problem, empirical models are ﬁtted to JSSo scores that are computed
using men’s responses only (Cronbach a 5 0.8). The correlation between
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men-informed JSSo scores and those obtained using the full sample is .9.15 As
a further robustness test, I have also computed an alternative index (JSSi)
that combines the (previously standardized) responses to the three job skill
indicators directly rather than averaging at the occupation. The main empirical ﬁndings of this study hold regardless of the indicator used (see the online supplement). The actual form of the regression models ﬁtted to the ESS-2
data is explained below. These regressions can be interpreted as modeling a
latent continuous variable that underlies the discrete investment decision
presented in the theoretical section of this article (Long 1997, pp. 40–47).
Individual-level variables of interests are age, schooling (in number of
years), migration status, marital status, number of children, and self-assessed
supply of housework (measured as the number of daily hours devoted to domestic chores not including family care). All these individual-level variables
capture the standard human capital predictors of job investment behavior.
They reﬂect both early life experiences (e.g., education) and adult life events
(e.g., family formation) that are highly consequential for job specialization. In
addition, two attitudinal scales aimed at capturing preference heterogeneity
are used as controls. The ﬁrst scale (P1) measures the degree of traditionalism
in respondents’ gender attitudes by combining responses to a host of Likerttype attitudinal questions available in the ESS-2. It is normally distributed
and ranges from 210 to 110. The second scale (P2) measures orientations
toward “social success,” a dimension that is clearly different from gender attitudes (Schwartz and Rubel 2005; Schwartz 2006). Such orientations include
ambition, competence, self-assertion, and the will to be recognized and admired for one’s achievements. The ambition scale combines responses to
these correlated orientations into a 10-interval scale that ranges from 25 to
15. Previous research has shown that men and women differ systematically
in their average levels of social ambition (Schwartz and Rubel 2005) and also
that ambition, as measured by this scale, has a positive and signiﬁcant impact on individual earnings (Polavieja 2009). Estimating the effect of the social ambition scale offers an unusual opportunity to control for individual
characteristics that are very seldom observed.16 Detailed information about
the exact construction of these two scales is provided in the appendix.
I also control for the size and the industry of activity of respondents’ ﬁrms.
Large ﬁrms have larger internal markets, where the opportunities for JSS
15
Gender differences in mean JSSo scores are considerably smaller when using only men’s
responses as the basis for calculation (women’s average JSSo 5 20.02; men’s average
JSSo 5 10.01; difference 5 0.0314; SE 5 0.008; Ha: diff ≠ 0, probðjT j > jtjÞ 5 :000). My
choice of indicator thus favors the null hypothesis that there are no gender differences in
speciﬁc investments.
16
Gender attitudes and achievement orientations could be endogenous to JSS. For instance, more ambitious people could make bigger claims about their jobs, whereas bad
employment experiences (reﬂected in lower JSS scores) could reinforce traditional val-

607

This content downloaded on Mon, 18 Feb 2013 11:07:26 AM
All use subject to JSTOR Terms and Conditions

American Journal of Sociology
enhancement should be greater. Similarly, economic activities that are intensive in research or are exposed to rapid technological change should
increase the demands and opportunities for skill specialization (see also
Tam 1997). Finally, industry dummies are expected to capture much of the
historical and organizational variation in social closure and gendered practices that are central to demand-side approaches (Tomaskovic-Devey and
Skaggs 2002, p. 123). For all these reasons it is important to include ﬁrm and
industry controls in the empirical models.
Contextual Effects
Contextual indicators are measured at the regional level using the full ESS-2
sample as the basis for calculation (N 5 45,681). In accordance with hypothesis 1, it is expected that women extract particularly relevant information
from observing how different women’s investments are from men’s in the
preceding generation. I call this the social visibility of prior women’s investments (Vg;r ). This concept is operationalized straightforwardly as the difference between the proportion of women in high-JSS occupations out of all
employed women and the proportion of men in high-JSS occupations out
of all employed men in the preceding generation at respondents’ region of
residence, r.17 This simple indicator provides a measure of social visibility
that is largely independent of the region’s occupational structure. All respondents in the analytical sample are between 18 and 65 years of age, and they
are considered part of three different generations: those born between 1969
and 1986 (g 5 3), those born between 1949 and 1968 (g 5 2), and those born
between 1939 and 1948 (g 5 1).18 High-JSS occupations have been deﬁned
as those scoring one standard deviation above the sample mean, which corresponds to scores above the 70th percentile of the JSSo distribution (for alternative deﬁnitions, see the online supplement). Hence,

ues. Yet I use only attitudinal scales as a means to control for (observed) preference
heterogeneity, and this can be efﬁciently achieved with endogenous indicators.
17
The value of V is positive for over 75% of all respondents in the full sample. That is, for
the majority of respondents, the previous generation showed a larger proportion of highJSS occupations among men than among women.
18
The investment behavior of the preceding generation to those born between 1939 and
1948 cannot be properly observed in the data since the ESS-2 does not provide a sufﬁcient
sample size for individuals born before 1939. Hence estimators for generation 1 have
been calculated adding up all the observations in the data set that are born before 1949,
which amounts to assuming that individuals from this cohort learned from the experiences
of their generational peers. It is important to note, however, that results hold even when
this generation is removed from the analysis (see the online supplement).
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Vg; r 5

 

N High JSSmg21; r
N High JSSwg21; r
2
;
N employedmg21; r
N employedwg21; r

ð3Þ

g 5 f1; 2; 3g; r 5 f1; : : : ; 234g:
Women’s investments are also expected to be informed by the proportion of potential domestic cooperators in their marriage or partnership
markets (hypothesis 2). Women can infer such a consequential ﬁgure only
from observing the domestic behavior of already married or cohabiting
men of characteristics similar to those of their potentially marriageable
pool. For simplicity, only education and region are considered as deﬁning
characteristics of marriage markets. Therefore, I posit that women should
extract relevant information from observing the domestic behavior of educationally equivalent married men at their regions of residence.
My deﬁnition of domestic cooperation is based on the observed survey distributions. Men are considered cooperative if they do approximately 40% or
more of the weekly housework, whereas “cooperative” women are deﬁned as
those who do approximately two-thirds or more, as this ensures a more symmetric distribution of “cooperators” in both genders. For each sex, the regional proportion of cooperators is calculated against the total number of
s
).19 Information for coopmarried or cohabiting peers (s 5 men, women; Ce;r
eration levels is self-reported and by deﬁnition is restricted to married and
cohabiting respondents (N 5 27,000). In order to maximize the number of
observations by regional cell, I have deﬁned educational homogamy by distinguishing only two levels of education: below tertiary (e 5 1) and tertiary
and above (e 5 2), which account, respectively, for roughly 70% and 30% of
the analytical sample.20 Therefore,

19

The ESS-2 asks respondents what proportion of the total time devoted to weekly housework is spent by themselves but clusters responses into six categories (percentage for men
in parentheses): (1) none or almost none (27%); (2) up to a quarter (29%); (3) more than a
quarter, up to a half (30%); (4) more than a half, up to three-quarters (8%); (5) more than
three-quarters, less than all of the time (2%); and (6) all of the time (3%). Answers 3 and
above are considered cooperative men, and answers 4 and above are considered cooperative women.
20
Of male respondents, 63% are married or cohabiting, and 44% of them (claim to) do
more than one-fourth up to one-half of the weekly housework or more. This ﬁgure goes
down to 42% for husbands without tertiary education and up to 48% for those with tertiary education. Results are robust to ﬁtting the estimations on respondents living in regions with more than 150 individual observations (114 regions) and regions with more
than 300 individual observations (40 regions). This suggests that estimates for domestic
cooperation are not driven by small regional sample sizes (see the online supplement).
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N Cooperatorse;r
;
N marriedse;r
e 5 f1; 2g; r 5 f1; : : :; 234g; s 5 fmen; womeng:
s
Ce;r
5

ð4Þ

Finally, hypothesis 3 is tested by calculating the average number of children born to same-sex peers with the same educational level as respondents
and living in the same region (Fe;r ). This ﬁgure is expected to capture the fertility norms prevailing in respondents’ social environments. Having fertility information for the full sample allows greater precision in the deﬁnition
of educational groups. Consequently, I now distinguish between three educational levels, primary, secondary and tertiary education, as a means to
identify educational peers:21
N childrense;r
;
s
Ne;r
e 5 f1; 2; 3g; r 5 f1; : : : ; 234g; s 5 fmen; womeng:
Fe;r 5

ð5Þ

Note that the three regional-level distributions of interest could be correlated with other regional attributes possibly affecting JSSo scores, such as the
structure of demand, the existing levels of general human capital, regional
economic conditions, and other institutional inﬂuences affecting women’s
activity rates. In order to net out the effect of the hypothesized mechanisms
from these other possible sources of contextual inﬂuence, the models control
for the following contextual variables: the regional urbanization rate, the average years of schooling of the typical worker at the respondent’s region, regional unemployment levels, regional female participation rates, and the average score of the specialization index in the respondent’s industry at the
respondent’s region of residence.
Table 2 describes the main variables used in the empirical analysis. Correlation matrices and variance tests are presented in the appendix (see tables A1 and A2). These tests show that the correlation coefﬁcients for the
three macrolevel variables of interest are very low, whereas the levels of
variance for the outcome variable and the main individual-level predictors
have very similar magnitudes across different regional types. These tests
provide a high degree of conﬁdence that the estimates for social inﬂuences
will not be biased by regional-level collinearity.

21

Results are also robust to using two educational groups as peer identiﬁers (available on
request).
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VARIABLE
2.018
47.44
11.63
49.82
50.18
1.60
2.58
4.38
95.62
2.57
.17
.08
.42
1.60

12,271
12,361
24,481
24,092
1,077
23,540
24,632
24,632
24,603
24,150
24,624

N
24,585
24,512
24,317

3.27
2.13
.14
.17
1.45

1.45
2.07

.845
18.29
3.82

SD

1,053
19,905
20,969
20,969
20,917
20,637
20,962

9,432
11,537
20,853
20,386

20,969
20,864
20,731

N

5.02
94.98
.11
.70
.08
.81
1.42

44.98
55.02
1.42
1.07

.014
46.21
12.00

Mean
or %

3.07
2.08
.14
.12
1.44

1.44
1.36

.834
18.14
3.81

SD

N

2,130
43,518
45,601
45,681
45,599
44,787
45,586

21,747
23,934
45,406
44,478

45,634
45,417
45,115

ALL

4.67
95.33
2.25
.42
.08
.60
1.52

47.61
52.39
1.52
1.88

2.003
46.87
11.80

Mean
or %

3.19
2.12
.14
.24
1.45

1.45
1.93

.840
18.23
3.82

SD

NOTE.—Data are from the second round of the European Social Survey (2004–5). Job skill score is the average for ISCO-88 four-digit occupations (n 5 451)
using only men’s responses. Scores combine occupational averages for job-learning time, continuous learning requirements, and job skill training. Housework supply is self-reported housework hours on a typical weekday. Sex role attitudes is the index of (traditional) gender role attitudes in a 21-interval scale
ranging from 210 (less traditional) to 110 (more traditional). Ambition index is the index of social ambition in a 10-interval scale ranging from 25 (less
ambitious) to 15 (more ambitious). Regional gender gaps in JSS, Vg;r , equals (% of men employed in high-JSS occupations in the previous generation at r’s
region) 2 (% of women employed in high-JSS occupations in the previous generation at r’s region). % opposite-sex cooperators in region, Ce;r , equals the percentage of educationally homogamous men (women) who do 40% or more (two-thirds or more) of the housework in the female (male) respondent’s region of
residence. Fertility norms is the average number of children of educationally homogamous gender peers at r’s region. Entries are weighted.

Job skill score. . . . . . . . . . . . . . . . . . . . . . .
Age . . . . . . . . . . . . . . . . . . . . . . . . . . . . . .
Years of schooling . . . . . . . . . . . . . . . . . . . .
Marital status:
Not married . . . . . . . . . . . . . . . . . . . . . . .
Married . . . . . . . . . . . . . . . . . . . . . . . . . .
Number of children . . . . . . . . . . . . . . . . . . .
Housework supply . . . . . . . . . . . . . . . . . . . .
Nationality:
Immigrant . . . . . . . . . . . . . . . . . . . . . . . .
Native . . . . . . . . . . . . . . . . . . . . . . . . . . .
Sex role attitudes (familialism) . . . . . . . . . . .
Ambition index . . . . . . . . . . . . . . . . . . . . . . .
Regional gender gaps in JSS, Vg;r . . . . . . . . .
% opposite-sex cooperators in region, Ce;r . . .
Fertility norms, Fe;r . . . . . . . . . . . . . . . . . .

MEN
Mean
or %

WOMEN

TABLE 2
Description of Key Variables

American Journal of Sociology
Speciﬁcation
I estimate linear regression models. The dependent variable is the average
speciﬁc skills required in respondents’ occupation, and as mentioned above,
it is measured using male responses only as a means to avoid gender bias in
self-assessment. Speciﬁcally, JSSo(i, r, c) is the occupation skill score of individual i living in region r and country c. My preferred speciﬁcation models
individual variation in JSSo employing several regressions of the form
JSSosi;r;c 5 asc 1 bs1 Xi;r;c 1 gs1 Vg;r;c 1 gs2 Ce;r;c 1 gs3 Fe;r;c 1 dsr;c Zr;c
g;r;c

e;r;c

e;r;c

1 vsi;r;c Ai;r;c 1 εsi;r;c ;

ð6Þ

where the right-hand side contains country-speciﬁc intercepts; a vector of
individual and ﬁrm-level controls, Xi;r;c ; the three hypothesized social inﬂuences, which are captured by the coefﬁcients g1, g2, and g3; vector Zr;c , which
contains all the regional controls explained above; and, ﬁnally, vector Ai;r;c ,
which includes individual-level coefﬁcients for each of the two attitudinal
scales used to account for preference heterogeneity (i.e., gender role attitudes
and the degree of social ambition). Models testing for social inﬂuences are
run separately for each sex (results for men are shown in the appendix).
Equation (6) is a regression model with country ﬁxed effects and regional
clustering of robust standard errors. Regional clustering accounts for possible
unobserved regional effects on JSS, whereas country ﬁxed effects capture
larger national inﬂuences on job specialization. By using ﬁxed effects, we
control for national differences in labor market, training, and equal opportunity policies, as well as for differences in all those policies and institutions
that promote women’s employment. Fixed effects also absorb country differences in technology, the size of the public sector, or the prevalence of vocational education, all of which should affect women’s opportunities for job
specialization (see, e.g., Grimshaw et al. 1999; Estevez-Abe 2005, 2006).
The proposed model speciﬁcation can be viewed as a reduction of a threelevel hierarchical linear model to a two-dimensional equivalent with no loss
of information. The model deals with variation at level 2 via clustering of
errors at the region while still accounting for variation at level 3 via country
ﬁxed effects. This speciﬁcation can provide robust estimates for social inﬂuences while being less demanding on the data structure than its three-level
hierarchical linear model counterpart. A further virtue of this speciﬁcation
is that it does not require making any assumption as to whether higher-level
units are a random draw of a larger hypothetical population of regions and
countries (see, e.g., Snijders and Bosker 1999; Halaby 2004; Rabe-Hesketh
and Skrondal 2008, pp. 437–38).22
22
Results are, however, highly comparable to those obtained using a three-level hierarchical linear model (available on request).
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TABLE 3
Country Fixed-Effect Regressions on the Job Skill Score ( JSSo), Pooled Models
Variable

Model 1

Model 2

Model 3

Female. . . . . . . . . . . . . . . .

2.103***
(.014)
.005***
(.001)
.104***
(.003)
2.136***
(.038)

2.076***
(.015)
.005***
(.001)
.103***
(.003)
2.144***
(.038)
.109***
(.011)
2.018***
(.005)
2.021***
(.004)

21.485***
(.062)
22,779
.217

21.482***
(.063)
22,287
.220

2.090***
(.015)
.005***
(.001)
.099***
(.004)
2.135***
(.039)
.119***
(.011)
2.016***
(.005)
2.019***
(.004)
2.020***
(.003 )
.029***
(.003 )
21.476***
(.066)
22,287
.227

Age . . . . . . . . . . . . . . . . . .
Schooling . . . . . . . . . . . . . .
Migrant . . . . . . . . . . . . . . .
Married . . . . . . . . . . . . . . .
Number of children . . . . . .
Supply of housework . . . . .
Gender attitudes (P1) . . . . .
Social ambition (P2) . . . . . .
Constant . . . . . . . . . . . . . .
Observations . . . . . . . . . . .
R2 . . . . . . . . . . . . . . . . . . .

NOTE.—Entries are calculated by the author from the second round of the European Social
Survey (2004–5). JSS scores are calculated from only men’s responses. Robust SEs (in parentheses) are clustered at the regional level. The sample includes only active individuals between
18 and 65 years of age. Respondents with less than one year of job tenure or living in regions
with fewer than 50 observations are excluded. Migration status is measured as citizenship. Models include controls for ﬁrms’ size and industry of activity.
* P < .10.
** P < .05.
*** P < .01.

FINDINGS

Table 3 pools male and female respondents together in order to estimate the
average gender differences in their JSSo scores. Model 1 shows that European working women are employed in occupations with lower average JSSo
scores than comparable men (b 5 20.103; t 5 27.35; P 5 :000). This is net
of age, years of schooling, migration status, size of the ﬁrm, and industry of
activity (the latter two not shown). Model 2 adds controls for marital status,
number of children, and supply of housework. Married respondents show
higher average JSSo scores, a ﬁnding that holds for both men and women
when ﬁtting the models separately by sex (see table 4 and app. table A3). In
contrast, children and housework supply both reduce average JSSo scores.
The effect of having children is entirely driven by women’s experiences,
whereas the effect of housework supply works for both men and women
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Variable

% of cooperators in marriage
markets, C . . . . . . . . . . . . . . .

Gender gaps in JSS in
previous generation, V . . . . . .

Supply of housework . . . . . . . . .

Number of children . . . . . . . . . .

Married . . . . . . . . . . . . . . . . . .

Migrant . . . . . . . . . . . . . . . . . .

Schooling . . . . . . . . . . . . . . . . .

Age. . . . . . . . . . . . . . . . . . . . . .

2.133**
(.058)

.002***
(.001)
.091***
(.004)
2.140***
(.037)
.065***
(.015)
2.016***
(.006)
2.014***
(.005)

Model 1

2.139**
(.058)

.003***
(.001)
.087***
(.004)
2.132***
(.037)
.079***
(.016)
2.014**
(.006)
2.013***
(.005)

Model 2

.316***
(.095)

.002***
(.001)
.090***
(.004)
2.142***
(.038)
.066***
(.016)
2.015**
(.006)
2.014***
(.005)

Model 3

.293***
(.094)

.003***
(.001)
.086***
(.004)
2.135***
(.038)
.079***
(.016)
2.012**
(.006)
2.013***
(.005)

Model 4
.002***
(.001)
.087***
(.004)
2.145***
(.039)
.065***
(.015)
2.013**
(.006)
2.014***
(.005)

Model 5

TABLE 4
Country Fixed-Effect Regressions on the Job Skill Score ( JSSo), Women

.003***
(.001)
.084***
(.004)
2.137***
(.039)
.078***
(.016)
2.011*
(.006)
2.013***
(.005)

Model 6

.283***
(.095)

2.131**
(.063)

.003***
(.001)
.083***
(.004)
2.136***
(.039)
.078***
(.016)
2.009
(.006)
2.013***
(.005)

Model 8

(continued on next page)

.304***
(.096)

2.123*
(.063)

.003***
(.001)
.087***
(.004)
2.144***
(.039)
.066***
(.015)
2.011*
(.006)
2.014***
(.005)

Model 7
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2.853***
(.163)
10,499
.371

2.017***
(.003)
.022***
(.004)
2.851***
(.165)
10,499
.376
2.758***
(.162)
10,273
.372

2.016***
(.003)
.022***
(.004)
2.761***
(.163)
10,273
.377
2.618***
(.192)
10,499
.372

2.107***
(.033)

2.100***
(.032)
2.017***
(.003)
.021***
(.004)
2.637***
(.193)
10,499
.377
2.495***
(.186)
10,273
.373

2.090***
(.031)

2.083***
(.030)
2.015***
(.003)
.022***
(.004)
2.513***
(.187)
10,273
.378

NOTE.—Entries are calculated by the author from the second round of the European Social Survey (2004–5). JSS scores are calculated using only men’s responses. Robust SEs (in
parentheses) are clustered at the regional level. The sample includes only active individuals between 18 and 65 years of age. Respondents with less than one year of job tenure or
living in regions with fewer than 50 observations are excluded. All models control for ﬁrms’ size and industry of activity, regional urbanization rates, regional average years of
schooling of the typical worker, regional unemployment levels, the regional activity rate of women, and the industry-region skill demand, measured as the average JSS score in
respondents’ industry in the respondent’s region of residence.
* P < .10.
** P < .05.
*** P < .01.

Observations . . . . . . . . . . . . . . .
R2 . . . . . . . . . . . . . . . . . . . . . . .

Constant . . . . . . . . . . . . . . . . . .

Social ambition (P2). . . . . . . . . .

Gender attitudes (P1) . . . . . . . . .

Fertility norms, F . . . . . . . . . . .

American Journal of Sociology
(see table 4 and app. table A3). Family and career investments are highly
endogenous, and hence I make no strong claims about the direction of causality at this point (but see the online supplement). Note that accounting for
family variables reduces the gender coefﬁcient (b 5 20.076; t 5 24.96;
P 5 :000). Finally, model 3 introduces gender attitudes (P1) and social ambition (P2) to the previous equation. As expected, individuals holding more
traditional gender attitudes show lower JSSo scores whereas more ambitious individuals score higher. These effects hold when models are ﬁtted
separately by sex (see table 4 and app. table A3). Note that controlling for
observed preference heterogeneity does not reduce average gender differences in JSSo scores (b 5 20.09; t 5 26.00; P 5 :000).
Table 4 presents the results of ﬁtting different sequences of equation
(6) to the female sample using our preferred speciﬁcation. Social inﬂuences
are tested both with and without attitudinal controls, ﬁrst separately (models 1–6) and then simultaneously (models 7 and 8). All models control for the
regional characteristics described above. Results are largely consistent with
the theoretical expectations.
Models 1 and 2 in table 4 show that the degree of social visibility of prior
women’s JSS investments is signiﬁcantly correlated with posterior levels of
job specialization. As expected, the lower the visibility of women in high-JSS
occupations in a given generation, the lower the individual JSSo scores of
women in the next. This effect is signiﬁcant at the 95% level before introducing controls for preference heterogeneity (g1 5 20.13; t 5 22.31; P 5 :022)
and remains unaffected after (g1 5 20.14; t 5 22.41; P 5 :017). This suggests that observed preferences are not the path connecting previous generational experiences to current JSSo scores. These ﬁndings are therefore consistent with cold social learning effects. Results also hold when all three
social inﬂuences are tested simultaneously (see models 7 and 8).
The social visibility of prior women in high-JSS occupations is a cohortspeciﬁc variable. To better gauge the magnitude of its impact, I ﬁrst calculate the marginal effect that moving from the 25th to the 75th percentile
of the regional distribution of social visibility of the oldest generation has
on the job specialization scores of women born in the next, keeping the rest
of the variables of the model constant at their means. Then I compare this
estimate to the effect of an equivalent change in the individual distribution
of schooling. Schooling raises no questions about the direction of causality,
and it is by far the strongest predictor of JSSo scores. This makes it a particularly useful benchmark.
The 25th, 50th, and 75th percentiles of the regional distribution of JSS
gaps for the oldest generation (i.e., those born between 1938 and 1948) are,
respectively, 0.12, 0.21, and 0.28. The difference between the 25th and the
75th percentiles is therefore 20.16 points. According to the estimates of the
full-speciﬁcation model (model 8), a 0.16-point reduction of the gender gap
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in JSS in the 1938–48 generation would increase the average JSSo scores of
women born between 1949 and 1968 by 0.03 points. This is about one-tenth
of the effect of moving from the 25th to the 75th percentile of the schooling
distribution and amounts to increasing women’s education by roughly ﬁve
months. The size of this estimated effect corresponds to the difference in specialized skills observed between, for example, plumbers and pipe ﬁtters
(JSSo 5 0.45) and industrial machinery mechanics (JSSo 5 0.48). Marginal
effects for other selected variables are presented in table 5.
Table 4 also shows that the proportion of cooperative men in women’s
marriage or partnership markets is positively correlated with women’s JSSo
scores. This correlation is signiﬁcant at the 99% level both before controlling
for attitudinal heterogeneity (model 3: g2 5 0.32; t 5 3.32; P 5 :001) and after (model 4: g2 5 0.29; t 5 3.14; P 5 :002). The effect of male cooperators in
women’s marriage markets also remains signiﬁcant at the 99% level when
all social inﬂuences are tested simultaneously, both with and without attitudinal controls. Note that there is only a very slight reduction in the g2 coefﬁcient after controlling for preference heterogeneity (model 7: g2 5 0.30;
t 5 3.15; P 5 :002; model 8: g2 5 0.28; t 5 2.96; P 5 :003). I have posited that
since job investment decisions often precede family formation, the aggregated effects of men’s domestic cooperation should leave an observable
trace in women’s careers, regardless of their own (posterior) family behavior. Results are fully consistent with this expectation. Further tests conﬁrm
that these effects are not driven by endogenous household specialization (see
the online supplement).
According to the estimates of the full model, “moving” from the 25th to
the 75th percentile of the distribution of male domestic cooperation (which
amounts to moving from a social context in which 34% of men cooperate
to one in which 57% of men cooperate) increases women’s JSSo scores by
0.06 points. This is one-ﬁfth of the effect of an equivalent percentile change
in schooling, and it amounts to increasing women’s education by 10 months.
Such an impact corresponds to the difference in specialized skills observed between, for instance, insurance representatives (JSSo 5 0.95) and civil engineers (JSSo 5 1.02). The effect of men’s domestic cooperation is the largest of the three macrolevel inﬂuences considered in this study.
The results reported in table 4 are also consonant with the expectation
that high fertility contexts discourage women’s job-speciﬁc investments.
The net effect of fertility norms, which are measured as the aggregate fertility behavior of educationally homogamous peers, is signiﬁcant above
the 99% level when the variable is tested alone, both before controlling for
gender attitudes and the degree of social ambition (model 5: g3 5 20.11; t 5
23.29; P 5 :001) and after (model 6: g3 5 20.10; t 5 23.17; P 5 :002). This
effect also remains signiﬁcant at the 99% level when all contextual effects are
tested simultaneously, both before and after introducing attitudinal controls
617
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GENDER
ATTITUDES

SOCIAL
AMBITION

HOUSEWORK
SUPPLY

GENERATION,
Vg 2 1 *

FERTILITY
NORMS, F

11
13
15

.33

2.02
.14
.31

33
42
50
.05

2.01
.02
.04

24
22
0
2.06

.09
.06
.03

21
0
2
.07

.00
.02
.07

1
1.8
3
2.05

.06
.04
.01

.12
.21
.28

2.03

.03
.01
.00

.34
.44
.57

.06

2.04
2.01
.02

1.32
1.52
1.77

2.04

.05
.03
.01

Value Margin Value Margin Value Margin Value Margin Value Margin Value Margin Value Margin Value Margin

AGE

% OF
COOPERATORS
IN MARRIAGE
MARKETS, C

NOTE.—Entries are calculated by the author from the second round of the European Social Survey (2004–5). The full-speciﬁcation model is model 8 in table 4.
Marginal effects for each variable are calculated keeping the rest of the predictors of the model constant at their means.
* The variable regional gender gaps in JSSo is cohort speciﬁc. The marginal values reported in this table reﬂect the effect of changes in the social visibility
of women in generation 1 (comprising respondents born between 1938 and 1949) on the JSSo scores of women belonging to generation 2 (comprising respondents born between 1949 and 1968). These marginal effects are calculated by ﬁtting the full model to generation 2 using the 25th, 50th, and 75th percentiles of
the regional distribution of domestic cooperators in generation 1.

25th . . . . . . . . . .
50th . . . . . . . . . .
75th . . . . . . . . . .
25th–75th change
on JSSo. . . . . .

PERCENTILE

YEARS OF
SCHOOLING

JSSO IN
PREVIOUS

IN

GENDER GAPS

TABLE 5
Marginal Effects for Selected Variables according to the Full-Speciﬁcation Model, Women

Socially Embedded Investments
(model 7: g3 5 20.09; t 5 22.91; P 5 :004; model 8: g3 5 20.08; t 5 22.79;
P 5 :006). Note again that controlling for observed preference heterogeneity yields only a very slight reduction in the g3 coefﬁcient. This suggests that
if aggregate fertility behavior has an impact on women’s internalized norms,
this impact is only very poorly captured by our attitudinal scales. Finally, it
must be noted that the introduction of fertility norms in the models reduces
the effect of women’s own fertility behavior. Conversely, if fertility behavior
is removed, the effect of fertility norms increases by 23 percentage points
(available on request).23 (Issues of endogeneity are treated in the online supplement.)
According to the estimates of the full speciﬁcation model, increasing the
social fertility norm from the 25th to the 75th percentile of the regional distribution (i.e., from 1.3 to 1.8 children) decreases women’s JSSo scores by
0.04 points. This is about one-eighth of the effect of an equivalent percentile change in schooling and amounts to reducing women’s education by
six months. Such an effect corresponds to the difference observed between,
for example, administrative secretaries (JSSo 5 0.00) and optometrists and
opticians (JSSo 5 0.04).
Robustness tests.—Although all the regressions ﬁtted to the female sample
include a host of regional controls, the possibility that the social inﬂuences
observed for women are actually picking up the effect of some other unobserved regional characteristic possibly correlated with the average levels of
JSSo cannot be fully ruled out. Note, however, that if the social effects found
for women were spuriously driven by omitted variable bias at the regional
level, they should also be found for men. Yet none of the social effects considered in this study has any signiﬁcant impact on men’s JSSo scores, regardless of how they enter in the equation (see app. table A3). This latter ﬁnding
constitutes crucial evidence that the social inﬂuences observed in the female
sample are not an artifact of unobserved regional characteristics.
Numerous other tests have been carried out to further conﬁrm the robustness of the empirical ﬁndings. These tests include changes in the operationalization of key variables, changes in the model speciﬁcation, and the introduction of controls for individual and regional-level religiosity, regional
gender norms, and perceived discrimination. I have also tested that the estimates for JSS gaps in the preceding generation are not artiﬁcially driven by
regional differences in unobserved levels of discrimination and social closure. This I have done by checking whether the individual JSS scores of
women belonging to older generations are signiﬁcantly “affected” by the gender gaps in JSS observed in the younger ones. Reassuringly, they are not.24
23
The interplay between preferences, fertility behavior, and career investments cannot,
however, be fully spelled out using cross-sectional data.
24
Generations cannot possibly learn from the future. Hence ﬁnding that the gender gaps
in JSS of the older generations are “affected” by the access to high-JSS occupations in the
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Finally, I have checked that the effects of macrolevel fertility and male domestic behavior are not biased by endogenous fertility and household specialization. This has been done by reestimating the models on a subsample
of young single respondents without children. By construction, the JSS investments of such a restricted sample cannot be an artifact of endogenous
specialization. Results are robust across all these different tests, which are
available in the online supplement.
DISCUSSION

Investing in job-speciﬁc skills increases advancement opportunities in both
ﬁrms and labor markets, including opportunities for wage growth (see, e.g.,
Veum 1997; Loewenstein and Spletzer 1999). According to several studies,
JSS could account for most of the statistical effect of occupational sex composition on earnings, as well as for a nontrivial part of the unexplained component of the gender wage gap (see Tam 1997; Tomaskovic-Devey and
Skaggs 2002; Manning and Swafﬁeld 2008; Polavieja 2008, 2009). Understanding the determinants of gender differences in job-speciﬁc skills seems,
therefore, a crucial task for gender stratiﬁcation research. I have argued
that social interaction models can bring new insights into this highly consequential question.
To my knowledge, this is the ﬁrst article to study social interaction effects
on job-speciﬁc skill investments. By stressing the idea that choice under
uncertainty brings the social structure to the fore of investment decisions,
I have actually posited that gender differences in job-speciﬁc skills could
be reproduced even in the face of both declining discrimination and preference convergence between the sexes. Steep tenure-compensation proﬁles,
which are typical of jobs requiring high speciﬁc skills, make women’s investment decisions particularly dependent on their social context and, in so
doing, produce a sort of self-inﬂicted statistical discrimination on the supply
side.
This is a novel explanation of gender differences in labor market performance, which should by no means be mistaken for blaming the victim. Quite
on the contrary, by spelling out how macrolevel constraints and distributions can affect microlevel behavior under uncertainty, the theoretical model
developed in this study highlights the structural character of gender inequality. It also provides an explanation that is based on precise and testable
mechanisms, as it has been authoritatively called for by Reskin (2003).
younger ones would be a strong indication that our generational effects were spurious.
Any unobserved regional characteristic simultaneously affecting individual JSSo levels
and generational gaps (e.g., unobserved and persistent discrimination) could lead to such
spurious correlation. I thank an anonymous reviewer of the AJS for suggesting this ingenious robustness test.

620

This content downloaded on Mon, 18 Feb 2013 11:07:26 AM
All use subject to JSTOR Terms and Conditions

Socially Embedded Investments
Contextual inﬂuences on job skill investments have been modeled for a
representative sample of economically active adult Europeans using the regional gender gaps in access to high-investment occupations in the preceding
generation, the regional distribution of cooperative partners in their marriage markets, and the regional fertility rates of educationally homogamous peers. Country ﬁxed-effects regressions with robust standard errors
clustered at the regional level show that these three macrolevel variables
are signiﬁcantly associated with women’s levels of job specialization while
having no signiﬁcant impact on men’s, net of age, schooling, ﬁrms’ industry, ﬁrms’ size, and a host of attitudinal and regional-level controls. This is
interpreted as strong evidence of social interaction effects.
This study has signiﬁcant implications for both research and theory. First,
it suggests that women can learn from the labor market experiences of preceding generations, a result that is in line with previous studies (see, e.g.,
Breen and Garcia-Penalosa 2002; Fernández 2007). Finding evidence that
women learn from the past has implications for discrimination theory. In any
given generation, discrimination reduces the social visibility of women in
highly specialized jobs. This implies that, in the next generation, women will
take this visibility as a signal for their own survival prospects. What started
as a demand-side phenomenon can thus be transformed into a supply-side
one over time. The theoretical model developed in this study can help explain the enduring effects of discrimination and, in doing so, provide a useful bridge between demand-side and supply-side explanations of gender
inequality. This in turn has interesting public policy implications. Most
anti–labor market discrimination policies across the industrialized world
focus on the costs of discrimination for individual workers. This study suggests that ﬁrm-level discrimination could also have signiﬁcant public costs
due to its signaling effects.
Second, this study shows that women can learn from the macrolevel distribution of housework and the fertility norms prevailing in their societies.
Previous research has found that household behavior can have signiﬁcant
spillover effects on women’s careers (see, e.g., Han and Moen 1999; Hersch
and Stratton 2002; Maume 2006; Cunningham 2008; Treas and Drobnic
2010). The evidence presented in this study suggests that such spillover effects could be much larger than hitherto considered since what families do
inside their households not only affects their own members but also serves
as a social signal for others. By focusing on the socially embedded nature of
investment choices, this study highlights the social consequences of seemingly private behavior, a crucial question that has been previously overlooked.
More speciﬁcally, the ﬁndings reported here suggest that equalizing the social distribution of family responsibilities and domestic chores will most
probably be beneﬁcial to all women, including those who have not formed
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their families yet (see further the online supplement). Furthermore, this study
suggests that such equalization is likely to be Pareto improving, as it will enhance women’s career investments without necessarily hindering men’s.
Finally, this study helps explain why gender inequality in occupational
choices tends to persist over time despite strong equalizing trends in several other societal realms. This question of persistence has been convincingly posed by Charles and Grusky (2004). Their own answer focuses on the
combination of two structural factors: gender essentialism (i.e., the cultural
belief that men and women are essentially different and possess different
skills and capabilities) and postindustrial economic restructuring (see also
Charles 2005; Charles and Bradley 2009). This study has placed the analytical focus much closer to the individual and her immediate social context.
Evidence that these proximate social contexts shape individuals’ rational
job investment choices provides a complementary explanation of the persistence of occupational gender segregation.
The effects of macrolevel structures over microlevel choices considered in
this study are situational mechanisms (Coleman 1986). The theoretical model
presented explains how situational mechanisms affect women’s JSS investments by inﬂuencing their job survival expectations in a context of genderspeciﬁc uncertainty. This explanation is fully consistent with the view of
gender as a pervasive multilevel system of difference and inequality that is
reproduced via social interactions (see Ridgeway and Correll 2004), as well
as with the view of actors as rational individuals, which forms the basis of
economic thinking.
Note, however, that the rationality requirements of the proposed approach need not be strong. The idea that uncertainty and information
constraints make individual choices more context dependent can be met
by rationality assumptions of all strengths (for a discussion, see Boudon
[1996] and Goldthorpe [2000, chap. 6]). What is important, in my view,
is to provide belief formation approaches with microlevel foundations as
a means to better identify the mechanisms of social inﬂuence. For this, it
is particularly useful, if not essential, to assume some form of rationality,
however weak or bounded this may be. The theoretical model developed
in this study both complements and conciliates economic and sociological
approaches by connecting investment choices to the social structure.
APPENDIX

The Dependent Variable
The JSSo score is calculated by combining the occupational averages for
job-learning time, continuous learning requirements of the job, and inci-
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F IG . A1.—Average JSS scores of respondent’s occupation: values calculated using only
men’s responses. Data are from the second round of the European Social Survey (2004–5).

dence of skill training into one single scale. Possible gender biases in skill
assessment are accounted for by using male responses only. The average interitem correlation of the resulting scale is .54, and its reliability coefﬁcient
(Cronbach’s a) is 0.78. The distribution of the JSSo score is presented in ﬁgure A1. (Validity tests for this variable are provided in the online supplement.)
Construction of the Gender Traditionalism and Social Ambition Scales
Gender attitudes are measured by computing respondents’ degree of agreement with the following ﬁve Likert-type items: (1) whether women should be
prepared to cut down on their wages for the sake of their families, (2) whether
men should have domestic responsibilities equal to those of women, (3) whether
men should have preference over scarce jobs, (4) whether parents should
stick together for children even if they do not get along, and (5) whether a
person’s family should be his or her priority. The scale shows a Cronbach’s
a of 0.6; it is normally distributed and ranges from 210 to 110, the latter
value implying the most “traditional” gender attitudes. Women show significantly fewer traditional attitudes than men.
The second attitudinal control (P2) measures orientations toward social
success, a dimension that is clearly different from gender attitudes (Schwartz
and Rubel 2005; Schwartz 2006; Polavieja 2009). Such orientations include
ambition, competence, self-assertion, and the will to be recognized and
admired for one’s achievements. The scale is constructed in two steps.
First, factor analysis is applied to a set of attitudinal questions from the

623

This content downloaded on Mon, 18 Feb 2013 11:07:26 AM
All use subject to JSTOR Terms and Conditions

American Journal of Sociology
Human Value module of the ESS-2. In this module, respondents are presented with several descriptions of ﬁctitious individuals and are asked to
evaluate how much alike they consider themselves to be in relation to the
examples described (examples are chosen so as to have the same sex as respondents). Factor analysis showed that responses to the following descriptions did actually form part of a single factor (results available on request):
(1) Being very successful is important to her. She hopes that people will recognize her achievements. (2) It is important to her to show her abilities. She
wants people to admire what she does. (3) It is important to her to get respect
from others. She wants people to do what she says. Responses to these descriptions were added up in a 10-interval scale ranging from 25 to 15. The
scale showed a Cronbach’s a of 0.7.
Correlation and Dispersion Analysis for the Main Variables of Interest
A crucial characteristic of the European data structure is the very low correlations found between the three contextual inﬂuences of interest. Several
reasons explain why these correlations are so low. First, we ﬁnd high gender
gaps in JSS in many European regions where both domestic cooperation
and fertility levels are also high. This is typical of Scandinavian regions.
Scandinavian societies combine high levels of de-familiarization, including
high domestic cooperation, with high levels of fertility and high occupational sex segregation (and also high gender gaps in JSS; see, e.g., Mandel
and Semyonov 2005; Estevez-Abe 2006). Conversely, fertility levels are extremely low in many regions belonging to the most “traditional” countries,
where domestic cooperation is also very low. This is particularly the case in
southern European regions (see Billari and Kohler 2004). As a result, in
Europe gender gaps in JSS, fertility levels, and domestic cooperation are
poorly correlated at the national level and even more poorly correlated at
the regional level. This is actually optimal for estimation purposes.
Correlation matrices and variance tests are presented in tables A1 and A2.
These tests show that the correlation coefﬁcients for the three macrolevel
variables of interest are indeed very low, whereas the levels of variance for
the outcome variable and the main individual-level predictors have a very
similar magnitude across different regional types. These tests provide a
high degree of conﬁdence that the estimates for social inﬂuences reported
on table 4 are not biased by regional-level collinearity.
Testing Social Interactions on Men
Table A3 shows the results of replicating the models of table 4 on the male
sample. Note that none of the social interaction effects of interest has any
signiﬁcant impact on individual levels of job specialization, regardless of
624
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2.021
.085

2.046
.050

.010
.018

1.000
2.081
2.156
2.172
2.265
.077
.008
.191
2.389
.068
.244

Age

1.000
.005 1.000
.455 2.132
.007
.270
2.055
.431
2.127
.093
2.190
.080
.091 2.218
.037
.270
.150
.040
2.229
.151
.065
.002
.112
.078

JSSo

.000
2.048

1.000
.359
.139
.226
2.116
.026
2.005
.060
2.045
2.043
.028
2.045

1.000
.191
.142
2.178
.132
.044
.257
.015
.015
.047
2.059

1.000
.163
2.066
2.032
2.012
.094
2.110
2.065
.063
2.066

1.000
2.073
2.098
2.067
.094
2.203
2.152
2.015
.062

1.000
2.039
2.036
2.114
2.018
2.023
2.199
.132

1.000
2.021
.083
.054
.124
.122
2.014

1.000
2.053
.120
.189

2.028
2.159

1.000
.075
2.025

2.230
.121

1.000
.296

2.084
.279

1.000
1.000
2.036

1.000

NOTE—Entries are calculated by the author from the second round of the European Social Survey (2004–5). They are calculated on the analytical sample, i.e., active women between 18 and 65 years
of age with at least one year of job tenure and residing in regions with at least 50 observations. JSS scores are calculated from only men’s responses. Entries are weighted.

JSSo . . . . . . . . . . .
Age. . . . . . . . . . . .
Schooling . . . . . . .
Married . . . . . . . .
N children. . . . . . .
Housework supply.
Gender attititudes .
Social ambition . . .
Gaps in JSSog21 . .
% cooperators . . . .
Fertility norms . . .
% active women . .
Average schooling .
Average
unemployment . .
% in large cities. . .

% in
%
Fertility % Women Average
Average
N
Housework Gender
Social
Gaps
Large
Active
Schooling Unemployment Cities
Schooling Married Children
Supply
Attitudes Ambition JSSog21 Cooperators Norms

TABLE A1
Correlation Matrix for Main Variables, Women
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.
.
.
.
.

.
.
.
.
.

.
.
.
.
.

.
.
.
.
.

.
.
.
.
.

Years of schooling . . . . .
Social ambition. . . . . . . .
Gender attitudes . . . . . . .

Years of schooling
Social ambition. . .
Gender attitudes . .
Job skill score. . . .
N of children . . . .

7,148
7,259
7,259
7,210
7,218

N
11.57
2.56
9.20
2.77
1.58

Mean
3.65
.88
3.26
.85
1.42

SD

.32
.34
.35
.31
.90

Var.
Coeff.

7,136
7,237
7,237

N
12.02
2.55
8.86

Mean
3.49
.89
3.16

SD
.29
.35
.36

6,208
6,262
6,262

N

10.64
2.64
9.88

Mean

4.34
.94
3.11

SD

.41
.36
.31

Var.
Coeff.

.34
.36
.32
.34
.92

Var.
Coeff.

Var.
Coeff.

3.97
.92
3.07
.94
1.51

SD

LOW MALE DOMESTIC COOPERATION
REGIONS

11.68
2.54
9.49
2.77
1.64

Mean

HIGH-JSS GENDER GAP REGIONS

HIGH MALE DOMESTIC COOPERATION
REGIONS

5,863
5,944
5,944
5,890
5,894

N

LOW-JSS GENDER GAP REGIONS

24,317
24,632
24,632

N

24,317
24,632
24,632
24,448
24,481

N

TABLE A2
Dispersion Measures for Selected Variables across Different Regional Types, Women

3.92
.91
3.18
.89
1.48

SD

3.92
.91
3.18

SD

.34
.35
.34

Var.
Coeff.

.34
.35
.34
.32
.92

Var.
Coeff.

(continued on next page)

11.51
2.58
9.26

Mean

ALL REGIONS

11.51
2.58
9.26
2.77
1.61

Mean

ALL REGIONS
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.
.
.
.
.

.
.
.
.
.

.
.
.
.
.

.
.
.
.
.

.
.
.
.
.

6,167
6,273
6,273
6,228
6,243

N

7,192
7,197

.90
1.46

11.40
2.56
9.64
2.80
1.29

Mean
4.24
.91
3.13
.88
1.20

SD

LOW-FERTILITY REGIONS

2.79
1.63

.37
.36
.32
.32
.93

Var.
Coeff.

.32
.90

5,981
6,064
6,064
6,005
6,001

N

6,219
6,208

.86
1.47

11.72
2.57
9.03
2.76
2.01

Mean
3.79
.89
3.17
.88
1.77

SD

.32
.90

.32
.34
.35
.32
.88

Var.
Coeff.

HIGH-FERTILITY REGIONS

2.69
1.62

24,317
24,632
24,632
24,448
24,481

N

24,448
24,481

.89
1.48

11.51
2.58
9.26
2.77
1.61

Mean

3.92
.91
3.18
.89
1.48

SD

ALL REGIONS

2.77
1.61

.34
.35
.34
.32
.92

Var.
Coeff.

.32
.92

NOTE.—Entries are calculated by the author from the second round of the European Social Survey (2004–5). For each macrolevel characteristic, a “high”level region is one in which such characteristic shows values above the 75th percentile of the overall sample distribution, whereas a “low”-level region is one
with values below the 25 percentile. JSS gaps are calculated for all cohorts combined. Domestic cooperation is calculated for all educational levels combined.
The coefﬁcient of variation is the ratio of the standard deviation to the mean. It must be computed for measurements with nonnegative values. The job skill
score index, the social ambition, and the gender attitude scales have been recoded accordingly. JSS scores are from using only men’s responses.

Years of schooling
Social ambition. . .
Gender attitudes . .
Job skill score. . . .
N of children . . . .

Job skill score. . . . . . . . .
N of children . . . . . . . . .
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% of cooperators in
marriage markets, C . . . . .

Gender gaps in JSS in
previous generation,
V...................

Supply of housework . . . . . .

N of children . . . . . . . . . . . .

Married . . . . . . . . . . . . . . . .

Migrant . . . . . . . . . . . . . . . .

.080
(.064)

.004***
(.001)
.087***
(.003)
2.129***
(.040)
.094***
(.015)
2.008
(.006)
2.014***
(.005)

Schooling . . . . . . . . . . . . . . .

Model 1

Variable

Age . . . . . . . . . . . . . . . . . . .

.081
(.064)

.005***
(.001)
.083***
(.003)
2.116***
(.040)
.102***
(.014)
2.006
(.006)
2.014***
(.005)

Model 2

2.143
(.112)

.004***
(.001)
.087***
(.004)
2.123***
(.040)
.094***
(.015)
2.007
(.006)
2.015***
(.005)

Model 3

2.126
(.111)

.005***
(.001)
.083***
(.004)
2.100***
(.040)
.099***
(.014)
2.006
(.006)
2.016***
(.005)

Model 4
.004***
(.001)
.087***
(.003)
2.128***
(.040)
.094***
(.015)
2.008
(.006)
2.013***
(.005)

Model 5

.005***
(.001)
.083***
(.003)
2.115***
(.040)
.098***
(.014)
2.007
(.006)
2.014***
(.005)

Model 6

TABLE A3
Country Fixed-Effect Regressions on the Job Skill Score ( JSSo), Men

2.128
(.112)

.086
(.065)

.005***
(.001)
.083***
(.004)
2.100***
(.040)
.098***
(.014)
2.007
(.006)
2.015***
(.005)

Model 8

(continued on next page)

2.145
(.112)

.088
(.066)

.004***
(.001)
.087***
(.004)
2.123***
(.040)
.094***
(.014)
2.008
(.006)
2.015***
(.005)

Model 7
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2.640
(.207)
11,774
.392

2.020***
(.003)
.022***
(.004)
2.572
(.209)
11,774
.397

Model 1

2.424
(.209)
11,588
.391

Model 2

2.020***
(.003)
.022***
(.004)
2.365
(.209)
11,588
.396

Model 3

2.642
(.216)
11,774
.392

.010
(.027)

Model 4
.010
(.027)
2.020***
(.003)
.021***
(.004)
2.576
(.218)
11,774
.397

Model 5

2.480
(.219)
11,588
.391

.016
(.028)

Model 6
.017
(.027)
2.020***
(.003)
.022***
(.004)
2.422
(.218)
11,588
.396

Model 7

NOTE.—Entries are calculated by the author from the second round of the European Social Survey (2004–5). JSS scores are calculated using only men’s
responses. Robust SEs (in parentheses) are clustered at the regional level. The sample includes only active individuals between 18 and 65 years of age. Respondents with less than one year of job tenure or living in regions with fewer than 50 observations are excluded. All models control for ﬁrms’ size and industry
of activity, regional urbanization rates, regional average years of schooling of the typical worker, regional unemployment levels, the regional activity rate of
women, and the industry-region skill demand, measured as the average JSS score in respondents’ industry in the respondent’s region of residence.
* P < .10.
** P < .05.
*** P < .01.

Observations . . . . . . . . . . . .
R2 . . . . . . . . . . . . . . . . . . . .

Constant . . . . . . . . . . . . . . .

Social ambition (P2) . . . . . . .

Gender attitudes (P1) . . . . . .

Fertility norms, F . . . . . . . . .

Variable

American Journal of Sociology
how they enter in the equation. This strongly suggests that the contextual
estimates found in the female sample are not an artifact of unobserved regional characteristics.
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